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UK-based Wolseley plc, distributor of plumbing/HVAC and building materials, recently 
reported its first-half results, which were brought down by Stock Building Supply in the U.S. 
and boosted by Ferguson. Wolseley saw 9 percent organic growth in North America, but 
profit fell 15%. European operations however saw double-digit organic growth, with profit 
up 33 percent.

Here are a few graphics from a recent slideshow Wolseley recently posted online on its 
first-half results. The full presentation is here:  
http://www.wolseley.com/InvestorRelations/FinancialInformation/PresentationsandWebcasts/default.asp

Wolseley’s First Half at a Glance

Wolseley Business Drivers by Segment  
(% of divisional revenue)

Wolseley Group Revenue & Trading Profit

U S 	P lum bing 	
and	H eating

35.6%

U S 	B u ild ing 	M ateria ls 	
16 .0%

U K 	and	Ire land 		
19 .7%

C entra l	E urope	5 .6%

U S 	B u ild ing 	
M ate ria ls

10 .1%

U S 	P lum bing 	
and	H eating

41.3%

U K 	and	
Ire land 	
22 .1%

C entra l	E urope	5 .0%
Revenue

Trading profit

France	11 .3%
C anada	3 .8%

France	9 .7%

C anada	4 .5%

N ord ic*
8 .0%

N ord ic*
7 .3%*Inc ludes	on ly	4 	m on ths	o f	trad ing

-

1,000

2,000

3,000

4,000

5,000

6,000

7,000

8,000

E urope E urope	+ 	P roform a	DT
G roup

North	A m eric an
P lum bing	and	Heat ing

Dis tribut ion

US 	B uild ing	M ateria ls

£ 
m

New	res ident ia l RM I	res ident ia l New	non-res ident ia l RM I	non-res ident ia l C ivils

New residential

Repair & remodel 
residential

New non-residential

Repair & remodel non-residential

Civils (government)


